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INTRODUCTION

BEYOND THE CHAT WINDOW AND THE POINT TOOL

The question every credit investor asks

Two comparisons come up in nearly every conversation about Al in credit — and both miss the point.

Credit investors evaluating Creditspective almost always
arrive with one of two comparisons already in mind. The first:
"We already have ChatGPT — or Claude, or Gemini, or
Microsoft Copilot — deployed enterprise-wide. Why do we
need another Al tool?" The second: “"We already use a point
solution for deal screening and another for portfolio
monitoring. Doesn't that cover what we need?”

Both are reasonable questions. Both deserve a more
substantive answer than "ours is better."” The honest answer
is that both comparisons are category-wrong, for different
reasons.

- &

General-purpose Al assistants

ChatGPT - Claude - Gemini - Copilot

Broad capability, no credit-specific
memory or workflow

WRONG COMPARISON #1

Asking why a credit investor should choose Creditspective
over a general Al assistant is like asking why a surgical team
should use a purpose-built surgical robot instead of a Swiss
Army knife. Asking why they should choose Creditspective
over a collection of point solutions is like asking why a
hospital should use one integrated patient record instead of
five disconnected charts — one for intake, one for
diagnostics, one for surgery, one for recovery — each
excellent in isolation, none aware of the others.

Single-function point solutions

Sourcing, spreading, or monitoring — alone

Excellent at one step, disconnected
from the rest of the lifecycle

WRONG COMPARISON #2

General-purpose Al assistants are broadly capable language
models accessed through a conversational interface — not
platforms built for the specific, high-stakes, highly regulated
discipline of institutional credit analysis. Point solutions,
meanwhile, are often genuinely excellent at the one function
they were built for — but none of them span the full credit
lifecycle, and none of them talk to each other.

Full-lifecycle Creditspective

Discover, underwrite, monitor — one platform

Purpose-built, continuous, institutional
memory that compounds with every

deal

THE RIGHT CATEGORY

“"The question is not which Al model is more capable, or which point tool is sharpest at its one job.
It is which platform was buiilt to carry a credit decision, accountably and continuously, across the

entire lifecycle.”

What follows is organized in two parts. Part One addresses
the comparison to general-purpose Al assistants. Part Two
addresses the comparison to point solutions. Together, they
make the case for why full-lifecycle, purpose-built Al is not a
marginal improvement over either alternative, but a different
category of platform entirely.
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PART ONE -

GENERAL-PURPOSE AI ASSISTANTS

BEYOND THE CHAT WINDOW AND THE POINT TOOL

Built for everything. Built for nothing in particular.

ChatGPT, Claude, Gemini, and Copilot share a common architecture — broad capability, no credit-
specific memory, no monitoring, no audit trail.

ChatGPT is used as the primary illustrative example < Institutional memory compounds. Assistants reset.
throughout this section because its enterprise documentation Every new chat starts from zero — no memorv of the
is detailed and publicly available. The architectural realities . y . . y .
. . . . firm's last fifty deals, no record of declined credits
described apply with equal force to Claude, Gemini, Copilot, . - .
] and why. Creditspective's memory compounds with
and other general-purpose assistants — none of them were
built dit platf every deal analyzed, a structural advantage no chat-
uilt as credit platforms. .
P based tool can replicate.
< Credit expertise is built in, not prompted in . .
. (@ Extraction, not generation
General models have broad language capability but )
shallow domain expertise. They were not taught what Largfe language models C?n confabl.JIate B p.roducmg
a first-lien term loan B is, how to read a compliance confident, plausible, and incorrect financial figures.
certificate, or how covenant mechanics signal risk. Creditspective extracts data directly from source
Creditspective's analytical frameworks are tuned to documents with reconciliation and source linkage. It
institutional credit practice from the ground up — that cannot fabricate a number that isn't in the data room.
expertise lives in the platform, not in the user's ) o .
prompt. Ar No portfolio monitoring, by design
A conversational interface waits to be asked a
@  Automated workflow, not manual assistance question. It cannot continuously ingest compliance

A general assistant helps with isolated steps —
drafting a paragraph, summarizing a page. It does not
ingest a data room, extract and reconcile financials,
compute key metrics, and draft an IC memo end to
end. Creditspective automates the full workflow: from
data room receipt to draft IC package in minutes, not
days.

certificates or flag a deteriorating credit before a
covenant breach. Creditspective monitors the portfolio
24 hours a day — a platform capability no chat tool
can replicate.

“"There is no built-in mechanism for the model to scan or summarize all chats in a Project.”

ChatGPT Enterprise documentation. This limitation is shared, in substance, by every general-purpose assistant's workspace feature.
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PART ONE - CONTINUED

BEYOND THE CHAT WINDOW AND THE POINT TOOL

The hidden cost of adapting a general tool

What a chat license doesn't include: monitoring, memory, traceability, or regulatory defensibility.

&  Your deal data belongs inside your perimeter

Confidential CIMs and proprietary analysis raise real
questions when routed through a third-party
consumer Al platform. Creditspective deploys inside
the client's own cloud, and client data is never used to
train models.

Total cost of ownership: stitched-together Al vs. Creditspective

$180K+ One price.

Monitoring gap*

Template & training Full-lifecycle platform

Prompt & workflow Underwriting - Monitoring -

engineering

Institutional memory - Audit trail
& reporting

License: $108K

General Al assistant Creditspective

+ build-out costs all-inclusive

None of the investment required to adapt a general assistant
for credit work builds institutional memory or persistent
analytical infrastructure. Creditspective delivers domain
expertise, workflow automation, monitoring, and audit-ready
documentation as core functionality — from day one.

CREDITSPECTIVE - CREDITSPECTIVE.COM
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Model risk is a regulatory reality

OCC, Federal Reserve, and SEC model risk guidance
applies to Al-assisted credit decisions.
Undocumented use of a general assistant creates
exposure that cannot be managed after the fact.
Creditspective logs every analytical step and source-
links every figure.

lllustrative annual cost for a mid-sized credit team, fully loaded

What the $180K still doesn't buy:

X Portfolio monitoring (not a chat capability)
X Institutional memory across deals

X Source-linked, audit-ready figures

X Deal sourcing or pipeline scoring

x A single connected lifecycle record

*General assistants have no monitoring capability — this is the cost of a
separate solution layered on top.
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PART TWO - POINT SOLUTIONS

The other wrong comparison

A point solution can be genuinely excellent at one function. None of them were built to carry a deal
across the full lifecycle.

The second comparison credit investors raise is different in kind but no less common: “We already use a point solution for
deal screening, spreading, or monitoring. Doesn't that solve the problem?” It solves one problem — while leaving the rest
of the credit lifecycle exactly as fragmented as before.

The credit lifecycle: fragmented tools vs. one continuous platform

DISCOVER UNDERWRITE MONITOR REPORT

BlueFlame Al X F2.ai - Rogo - Hebbia iLevel - Planr X Manual reporting

Four vendors. Four contracts. Data re-entered at every handoff.

VS.

Creditspective One platform. One data model. One continuous record from sourcing to repayment.

LIFECYCLE STAGE EXAMPLE TOOLS STRENGTH WHAT'S MISSING

Deal discovery & BlueFlame Al Al-assisted screening across inbound No link to underwriting or monitoring once
sourcing pipeline a deal advances

Spreading & F2.ai, Rogo, Excel-native modeling, document No sourcing; no monitoring; memory
underwriting Hebbia research, memo drafting limited to one session

Portfolio & LP iLevel, Planr Covenant tracking, valuations, investor Not built for front-office underwriting
reporting reporting decisions

A deal's lifecycle does not stop at the boundary of any single
tool. A deal sourced through a screening platform must be
re-entered into an underwriting tool. A credit that clears
underwriting must be re-entered again into a monitoring
platform. Every handoff is a place where data is lost,
reformatted, or simply not carried forward.

“Stitching together four or five point solutions does not produce a lifecycle platform. It produces
four or five lifecycle gaps, at every seam where the tools meet.”
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PART TWO - CONTINUED

One platform, not a patchwork

BEYOND THE CHAT WINDOW AND THE POINT TOOL

Institutional memory and operational simplicity both depend on the same thing: a single, continuous

system of record.

8 Oneinstitutional memory, not several disconnected
silos
Deal screening history lives in the sourcing tool.
Underwriting analysis lives in the spreading tool.
Monitoring data lives in a third platform entirely. No
single system has visibility across the whole — which
means no point-solution stack can actually deliver on
the promise of institutional memory, however good
each tool is individually.

F2.ai
spreading

Vendor sprawl

BlueFlame

sourcing

Hebbia
research
iLevel
Plaﬂr
reporting

5 vendors - 5 contracts - 5 security reviews - 5 points of failure

Creditspective consolidates the credit lifecycle into a single
vendor relationship, a single security review, and a single
audit trail spanning discovery through reporting. A deal
sourced in Creditspective carries its full context into
underwriting. A credit underwritten in Creditspective carries
its complete analysis into monitoring. Nothing is re-entered.
Nothing is lost in translation.

&°  Vendor sprawl is its own risk

Every additional point solution brings its own security
review, contract, integration project, and renewal
cycle. Multiply that across four or five vendors, and
operational overhead — and the attack surface for
compliance risk — grows in proportion. This is a risk
category procurement and security teams
increasingly flag in its own right.

One platform

Discover

Creditspective

Monitor Report

1vendor - 1 contract - 1 audit trail - 1 continuous record

“A point solution can be excellent at remembering its own narrow slice of a deal. Only a full-

lifecycle platform can remember the deal.”

CREDITSPECTIVE - CREDITSPECTIVE.COM
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The sales conversation in one sentence

General-purpose Al assistants make smart people faster at tasks they were already doing manually. Point solutions make
one step in the credit process faster, in isolation. Creditspective changes which tasks need to be done at all, and
connects every stage of the process into a single continuous record — automating the mechanical work of credit analysis
so professionals can focus exclusively on the judgment that requires their expertise.

For a credit investor who takes analysis seriously as a core competency, the choice among them is not close. General-
purpose Al assistants help with parts of this equation. Point solutions help with other isolated parts. Creditspective is the
whole equation.

10x Minutes Realtime 1

More deals screened per From data room to draft IC Proactive portfolio Continuous lifecycle record,
analyst cycle memo monitoring not five

Ready to see Creditspective in action?

Schedule a demonstration and see how the platform transforms the
REQUEST A DEMO - CREDITSPECTIVE.COM

credit analysis workflow — from data room to IC memo, through
portfolio monitoring and LP reporting, in a single connected
system.

About Creditspective

Creditspective is an agentic Al-driven software platform developed for use by and for credit underwriters, investors, and portfolio managers. Designed
as a mantle application, it aggregates and synthesizes internal and external data across credit sourcing, underwriting, and monitoring processes to
improve accuracy and efficiency.

Point-solution descriptions (BlueFlame Al, F2.ai, Rogo, Hebbia, iLevel, Planr) reflect each vendor's publicly stated capabilities as of Q2 2026 and are provided for
comparative context only. Enterprise Al pricing estimates reflect publicly available market guidance as of Q2 2026.
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